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Export Growth Benefits Missouri Companies
2005 Missouri exports are up over previous year

The Commerce Department’s Commercial Service Kansas City U.S. Export Assistance Center
(USEAC) today released data that shows Missouri exportsincreased 16 percent in 2005 over the
previous year, and 70 percent from 2001-2005, to $10.5 hillion.

“Ninety-five percent of the world’ s consumers live outside the United States, and more Missouri
companies are looking to increase their bottom line by making new sales abroad,” said Kansas
City USEAC Director Regina Heise. “ Exporting helps companies grow and compete, and those
that think beyond our borders have a competitive advantage in today’ s global marketplace.”

From 2001-2005, Missouri exports increased to many of the state’ s top destinations, including
Canada (68%), China (361%), Japan (63%), Mexico (72%), and South Korea (617%). Many
other Missouri export destinations posted solid gains as well. Machinery manufactures, chemical
manufactures, transportation equipment, and processed foods ranked among Missouri’s leading
exports.

The United States continues working to expand trade and the economic opportunitiesit creates
for all Americans. U.S. free trade agreements with Singapore, Chile, Bahrain, Australia and other
countries have reduced or eliminated trade barriers and opened doors for more sales of U.S.
goods and services to these countries.

In addition, the recently negotiated Central American Free Trade Agreement (CAFTA-DR),
which includes Costa Rica, Honduras, Guatemala, El Salvador, Nicaragua and the Dominican
Republic, will open more opportunities for American businesses to expand their international
sales. In the last five years, export shipments to the CAFTA-DR countries grew at afaster rate
than overall U.S. exports.

With its network of offices across the U.S. and in more than 80 countries, the U.S. Commercial
Service utilizesits global presence and international marketing expertise to help U.S. companies
sell their products and services worldwide. 1n 2005, the U.S. Commercial Service helped
generate nearly 12,500 export successes worth billions of dollarsin U.S. export sales.

For information on the Commercia Service, call the Kansas City U.S. Export Assistance center at
(816) 421-1876, or visit www.export.gov.
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